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Architectural Blueprint

HOLLEND FURNISHINGS OPERATIONAL ECOSYSTEM

1. Executive Summary

The Hollend Furnishings infrastructure is a hybrid ecosystem designed to bridge high-performance

local design rendering with secure, cloud-based enterprise resource planning (ERP). This blueprint

outlines the integration of Rhonda’s existing high-capacity hardware, the secure cloud hosting and

data systems managed on Google Cloud Platform (GCP) for Hollend Furnishings, and the AI/marketing

automation architecture managed by Ronny Wiskin.

The goal is to seamlessly connect front-end lead generation and design workflows with back-end

inventory, security, and a fully custom financial management system.

2. Core Modules & Domain Ownership

Module A: Design & Rendering Engine

Function & Scope: Heavy local media processing, 3D furniture rendering, spatial design

mapping, and local project file management.

Environment: Souped-up M4 terminal setup deeply integrated into the Mac

ecosystem.

Ownership: Rhonda (End-User / Operator)

Module B: Secure ERP & Backend Infrastructure

Function & Scope: High-security hosting, proprietary system management, inventory

tracking, encrypted databases, and enterprise data flow.

Environment: Secure cloud servers and proprietary architecture (similar to Ingrid app

ecosystem).

Ownership: Hollend Furnishings & GWiZ Software Solutions (Hosted on Google

Cloud Platform)
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Module C: Custom Accounting System & Data Migration

Function & Scope: A fully cloud-native financial management engine built directly into the

new ERP, eliminating the need for legacy local accounting software. Replaces Hollend’s heavy

local QuickBooks files with a secure custom cloud-accounting system on Google Cloud Platform.

Environment: Hosted directly within the secure Google Cloud Platform (GCP)

environment.

Ownership: GWiZ Software Solutions handles development and integration, and

Google Cloud Platform (GCP) handles hosting and cloud security. Ronny/Rhonda will handle the

one-time extraction and formatting of historical QuickBooks data (CSV/JSON) to seed the new

system.

Module D: Marketing Architecture & AI Workflows

Function & Scope: Automating lead ecosystems, CRM integrations, and utilizing AI for

customer intake and quoting models. Specialized accessibility structuring, with dedicated media

marketing studio integration.

Environment: Mac Studio sandbox equipped with full terminal audio rig, running

flowmusic.app in the background. Google Gemini Developer toolkit.

Ownership: Ronny Wiskin

3. The Integration Strategy (Hub and Spoke)

To ensure no overlap or interference, the system will operate on a structured integration model:

The Hub (Google Cloud): GWiZ Software Solutions will deploy the central, high-security ERP and

custom accounting brain on Google Cloud Platform. This is the master ledger for all inventory,

financials, secure client data, and business operations.

The Spokes (Ronny & Rhonda):

Rhonda’s M4 rendering software acts as a spoke, pushing finalized design specs and bill-of-

materials to the ERP.

Ronny’s marketing stack acts as a spoke, feeding qualified leads and CRM data into the ERP via

API, automatically triggering the custom cloud-accounting system to generate client profiles and

preliminary quotes.
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4. Phase 1 Action Items (The First 30 Days)

1. The Handshake: Establish the API endpoints required for Ronny's CRM/Marketing stack to

communicate with the Hollend ERP on Google Cloud and trigger the custom accounting flows.

2. Historical Data Migration: Audit Rhonda's local QuickBooks files and design a clean export

strategy (CSV/JSON mapping) so we can seed the new cloud-accounting system with her past

vendor and P&L data.

3. Hardware Lock-in: Finalize the decision to keep Rhonda's design workflows within the Mac

ecosystem to maximize the output of her M4 terminal.

4. Prototyping: Ronny to spin up the initial Gemini AI models and dashboard prototypes in the Mac

Studio sandbox for integration into the broader system logic on Google Cloud.
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API / Middleware Boilerplate Concept

Example: Proposed CRM Lead Hand-off triggering the Custom Cloud-Accounting System

{
  "lead_source": "Hollend Marketing Flow",
  "client_name": "Rhonda's Client",
  "design_specs": "M4 Render Ref 1029",
  "accessibility_reqs": "AODA compliant install",
  "status": "Ready for ERP Ingestion",
  "accounting_trigger": "generate new client profile"
}


